
 
 

 

                                                                                                                            
 
 
CUBIS Systems is a market leader in the manufacture of access chamber and cable protection 
systems for construction, transport and utility markets. CUBIS is part of the global building materials 
group CRH plc, which has a worldwide turnover of €24billion and employs over 89,000 people at 
3,900 locations. Due to the continued growth of our business we currently have a vacancy for a 
 

Sales Manager  
(Germany, Austria and Switzerland) 

 
Based in Germany and reporting to the Chief Commercial Officer the successful candidate will 
produce year on year growth by implementing both market and product strategies to manage and 
lead sales and new business development activities whilst delivering results in a safe, efficient, 
quality focused, commercial manner within budgetary expectations. Responsibilities will also include: 
 

 Driving and leading the CUBIS brand by proactively generating new customers and 
developing new markets by identifying and anticipating market and customer needs and 
expectations 

 Establishing annual budget for sales and margin targets in conjunction with the Chief 
Commercial Officer  

 Leadership of the sales team through all aspects of development, target setting and 
performance management 

 Establishing the product development requirements of the territory in conjunction with the 
Technical department 

 Identification, setting and delivery of the resources strategy for the territory including People, 
Products and Logistics  

 Development of advantageous business critical contacts within relevant country / region 
including component or material suppliers and logistics partners   

 Maintenance and further development of the CRM system  

 Production of formal monthly reports for the Chief Commercial Officer 
 
The ideal applicant must have previous experience in coordinating and managing multi location Sales 
Teams and have held a Senior Sales Manager/Director role within  the Construction Materials and/or 
Utilities industry. Candidates must also be able to demonstrate the following skills and competencies: 
 

1. Knowledge and experience of working across the German, Austrian and Swiss Markets 
2. Fluency in English and German 
3. A third level Technical or Commercial qualification is desirable 
4. Knowledge of Public Services tender awarding bodies and the Building Material Sector  
5. Action oriented with expert business insight and financial acumen 
6. Ability to manage complexity, ensure accountability and make quality decisions 
7. Evidence of driving results, directing work and driving vision and purpose 
8. Effective communication and presentation skills 
9. Evidence of ability to build networks and be collaborative 
10. Ability to travel extensively within Germany, across all Cubis sites and internationally, as 

required 
 
 

In return we offer an attractive and competitive remuneration package and an opportunity to join a 
progressive organisation which is entering an exciting phase in its development.  If you would like to 
be considered for this post, please forward a covering letter and your current C.V. in English via 
email to recruitment@cubisindustries.com. C.V’s must be received by Friday 29th July 2016. 

http://www.crh.com/

